Testimonials
Speak to any of our clients and all will say nice things about SRG. We work very hard to preserve and
protect our reputation for superior software and support. Below are a few comments:

“It’s a mortgage literate system. We don’t have to fit to a traditional bank’s loan system to handle
residential mortgage loans and all the data that goes with them. It accepts Fannie and Freddie data
seamlessly. Our customers easily access the system and upload loans in standard data formats, without
having to re-key everything.”
- VP, Southwest Bank
“Other systems require a large amount of customization, development, time and cost, but WLS allows
somebody who wants to enter the warehouse business to get into the market quickly.”
- SVP, First Guaranty Mortgage Corporation
“This evolution of technology enables the warehouse loan funding request to be much more integrated
in line with the entire closing process, rather than being an obstacle or sidestep to the process. As
technology continues to advance and companies like Street Resource Group provide innovative tools
specific for warehouse lending, both originators and warehouse lenders will continue to benefit from
the efficiencies created. We are able to add significant value back to the originator.”
- Tom Holland, SVP of Regions Funding
“Since the implementation of SRG DirectConnect and SRG Messenger, our warehouse department can
accommodate more capacity and operate more efficiently and is able to provide our originators tools to
enhance their overall operations. We chose Street Resource Group’s technology because of its expertise
and experience in the warehouse lending industry. The SRG platform significantly reduces the need for
our originators to email or call for routine information, and produces a more cost-effective transaction
on both sides.”
- John Liebgott, The Winter Group
"WarehouseUSA's commitment to the success of our business partners in large part determined our
selection of Street Resource Group's Warehouse Loan System. We strive to make it easy for mortgage
lenders to do business with us, and offering our customers a fully automated tool for managing their
warehouse lines is one way to meet that objective."
- Ken Logan, EVP/COO, WarehouseUSA
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“(SRG) believes that the traditional way warehouse lenders make their money will change. As
automation takes over you’ll find that the warehouse period will shrink. (SRG) is looking at that and not
seeing the demise of a business, but is having the futuristic viewpoint that the business will still be
there.”
- Bill Gorman, SVP/CIO, First Collateral Services

“There would be no Wembley without Street Resource Group. Most days we were finished by 5:15 p.m.
and everybody went home and had a good evening. You couldn’t do that without SRG."
- Steven Korn, Operations Manager, Wembley Asset Management

“(SRG) has the ability to see the big picture and then turn that picture into an efficient technological
approach ... very supportive and very much in tune to our clients’ needs.(SRG) not only understands the
direction of the marketplace, but plays an instrumental role in ensuring that its clients understand the
direction of the marketplace."
- Elaine Batlis, President, Impac Warehouse Lending Group

“(SRG) has a quality product that makes life easier for the client. So, what you’re selling makes your
client successful and benefits them in the long run. Those kinds of things make you feel good about
where you’re working and what you do.”
- Jim Reynolds, Managing Partner, Reynolds Financial Services

"As a full service warehouse, we focus on customer service and offering a solid service delivery channel
to our customers. This upgrade enables us to maximize our resources on the front-end of the business
while the SRG Warehouse Loan System streamlines our entire warehouse back office operation and
creates greater process efficiencies."
- Helena Dabrowski, CEO, INSOUTH Funding

"By increasing our efficiency and lowering our overall cost per transaction, Street Resource Group's
software enables us to grow our entire warehouse business without a significant increase in operating
cost. It also allows our customers to have immediate access to information on their entire warehouse
pipeline and portfolio and focus more closely on managing their profitability. Additionally, with SRG
hosting our technology, we take advantage of their economies of scale and extensive expertise in both
warehouse lending and information systems' management."
- Kim Zuccala, VP, New South Federal Savings Bank

"Interthinx is dedicated to stopping fraud in all sectors of the mortgage industry and our fraud
prevention tools are applicable across all lending spaces. Our partnership with Street Resource Group
gives us the opportunity to stand with a leader in this vibrant lending sector and enable warehouse
lenders to reduce risk, increase productivity and turnaround time and maximize loan quality."
- Kevin Coop, President of InterThinx

